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THE MORTGAGE MELT DOWN - - PART 3
In May I issued a four page special edition of this newsletter discussing “What Does the Mortgage Melt Down Mean to You?” In that issue, I mentioned that according to the website www.ml-implode.com, there were 74 lenders who have gone out of business since 2006. As of today, (July 5, 2007) that number has risen to 93! In last month’s issue, I commented on my concern that foreclosures on ARM loans were very high when interest rates were near their historical low. Even though interest rates remain in the lower range of the historical average, they have risen by almost one half percent since May’s newsletter! I believe this increase in interest rates, and further increases that are forecast by some economists, mean that the mortgage melt down will accelerate! For these reasons I believe it is more important than ever to prepare to cope with the impact of the melt down.

Words of Wisdom

“Government is not reason. It is not eloquence. Government is force; like fire it is a dangerous servant, and a fearful master.”
George Washington
COPING WITH THE MORTGAGE MELT DOWN - -PART 2
Last month, I expressed the opinion that lack of adequate down payments would be a major challenge for buyers seeking financing. As a partial solution I suggested the “The Creative Use of Barter” for part of the purchase price or as down payment for the purchase of real estate. This month I would like to talk about other non-cash and creative types of down payments. While some of these will involve cash to the Sellers, they don’t involve the Buyers writing a check.

Additional sources of down payment that don’t involve the Buyers writing a check include the following:

Grants and Gifts: There are a number of charitable organizations that now specialize in making grants and gifts to Buyers for down payments to purchase property. In addition to these charitable organizations it is possible for Buyers to get a gift from relatives and friends.

Borrowing the Down Payment: It is possible to borrow the down payment by financing personal property such as an automobile (this is the way I raised the down payment to purchase my first piece of real estate) or refinancing other real estate. Borrowing against equity in other real estate is an excellent way of building a portfolio of investment properties and I have seen this technique used successfully many times. Other good sources of borrowing the down payment, in addition to borrowing from relatives, include borrowing against cash value of an insurance policy due to the fact that it doesn’t have to be repaid. It is also possible to borrow cash advances on certain credits cards, although it is important that the Buyers don’t overload on debt.

Sale of Cash Flows: Buyers can sell payments that they are receiving on a Deed of Trust, or they can sell payments they are receiving on structured settlement annuities, or they can even sell an inheritance that is tied up in probate to raise the cash to make the down payment.
Deferred Commission Notes: The Buyers can give a note to the real estate licensee as part of the commission, thereby reducing the need for part of the cash needed as a down payment. Such Notes should always be secured by a Deed of Trust against the Buyers’ equity in the property.

Remember, anything that is of value to the Sellers, or to the licensee, can be accepted as a down payment or perhaps can be sold to raise cash for the down payment without the necessity of the Buyers writing a check for the down payment. USE YOUR IMAGINATION!

CASH NOW SELLER FINANCING

Even with today’s easy financing, not every property, nor every Buyer will qualify for a bank loan. The way to sell non-financeable properties is to use Seller Financing. Buyers love it! Unfortunately, many Sellers will not consider this effective and time proven financing option because the Buyers’ down payment is not enough to meet their needs. 

The answer to this dilemma is simple. We will pay CA$H NOW for Seller Financed Notes with a simultaneous closing so the Sellers walk away from the closing with the cash they need to meet their needs. 

To learn more about this concept, visit our website at www.cash4you.net or invite us to make a 30 minute presentation at your sales meeting of our new short seminar titled “MORE SALES WITH CA$H NOW SELLER FINANCING.”

REQUEST A QUOTE ONLINE

at

www.cash4you.net/requestquote.html
THE COMMERCIAL CORNER

We are now able to assist you and your clients in financing land and all types of commercial and income properties, including non-bankable deals. With good credit, rates start as low as 7.5% on loans over $1,000,000 and at 9.00% on loans from $250,000 to $1,000,000. For loans from $50,000 to $250,000, rates start at 12.75%.

We can finance all property types - - from bed & breakfasts to Gentlemen’s clubs.

 Because Seller 2nds are allowed, combined loan to value ratios up to 95% are possible! We also make loans on mixed use properties and fund rehabs.

STATED INCOME - - STATED ASSETS

NOW APPLY ONLINE

at

www.cash4you.net/commercial_financing.html
When Flexibility & Common Sense Count

BOOK REVIEW
I recently had the opportunity to read one of the best books that I have ever read on real estate investing. The title of the book is “Equity Happens.” It is available on www.Amazon.com for $28.45. Every real estate licensee and mortgage broker should read this book!  
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