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NEW NAME -- NEW GAME

This is the 146th issue of the newsletter that I began in October of 1994.  In the beginning, our only business was buying Seller Financed Notes.  (We still buy Seller Financed Notes).  For that reason, we named this newsletter NOTE TALK.  However, about five years ago, we also began making creative asset based loans.  We now also act as brokers and consultants for Borrowers trying to finance difficult to finance properties.  When assisting the Borrower's, we act as a broker in the traditional manner working on a commission that is paid only if the loan is granted.  However, we will also work on an hourly fee basis to assist people who already know where they want to get their loan, but just need help in getting it put together.  Therefore, to more accurately reflect what we now do, we have changed the name of our newsletter to CREATIVE MORTGAGE TALK.
MISTAKES ARE IMPORTANT!
I do not encourage deliberately making mistakes, but since they are an important part of the learning process they should not be feared.  But unfortunately the cost of making mistakes can often be quite expensive.  Therefore, the best way to learn from mistakes is to learn from mistakes made by others.  For this reason, the topic of this newsletter is to describe a mistake I've made, so hopefully you will learn from it and not make the same mistake.
Words of Wisdom

“The greatest cause of failure is the fear of making a mistake.”
Ken Gain

I began my real estate career in Fairbanks, Alaska in 1962 as a lad at the tender age of 10 (If you believe that I have some swamp lots I would like to sell you).  During the next 25 years, I invested all of my spare money in real estate, and as a syndicator I acquired a partial interest in a number of properties.  As a result of Alaska’s appreciating real estate market during that period of time, by 1985 I had accumulated a substantial net worth.  Then came the crash of the late 1980s and by 1988 I was forced to file bankruptcy.

Friends who witnessed my journey from rags to riches and then back to rags, have often asked me, "what mistakes would you avoid the next time?"  My answer is that "I didn't make any mistakes".  By my answer, I don't mean that I was correct in everything. I just mean that by investing in Alaska real estate and not being able to foresee the future, I didn't make a mistake.  Based upon the same information that I had at that time, I would do the same thing again.  Since I'm claiming that I didn't make a mistake, you are now probably wondering what the point of this newsletter is.  I will get to that in a minute.

My mistake: The mistake I made was not having a Retirement Plan.  What I mean by not having a Retirement Plan is that I didn't set money aside in 
CASH NOW SELLER FINANCING

Even with today’s easy financing, not every property, nor every Buyer will qualify for a bank loan. The way to sell non-financeable properties is to use Seller Financing. Buyers love it! Unfortunately, many Sellers will not consider this effective and time proven financing option because the Buyers’ down payment is not enough to meet their needs. 

The answer to this dilemma is simple. We will pay CA$H NOW for Seller Financed Notes with a simultaneous closing so the Sellers walk away from the closing with the cash they need to meet their needs. 

To learn more about this concept, visit our website at www.cash4you.net or invite us to make a 30 minute presentation at your sales meeting of our new short seminar titled “MORE SALES WITH CA$H NOW SELLER FINANCING.”
REQUEST  A QUOTE ONLINE

at
www.cash4you.net/requestquote.html
one of the tax deferred Retirement Plans allowed by the Internal Revenue Code. (I finally remedied that mistake, but started my Retirement Plan later in life than is recommended). The reason that I made this mistake was because I didn't understand the power and importance of Retirement Plans.  I thought that because I had a substantial net worth and paid no income taxes (in those days with 15 years accelerated depreciation, I was able to shelter all of my income from taxation), that I didn't need a Retirement Plan.  Therefore, the purpose of this newsletter, and the next several, is to discuss the importance of having a Retirement Plan and to discuss the various types available.  When I speak of Retirement Plans, I mean to include all of the following:

· Profit Sharing Plans

· Individual Retirement Accounts (IRA’s)

· Keogh Plans

· 401 (k)’s

Next month’s newsletter will discuss how these Retirement Plans work.
THE COMMERCIAL CORNER

We are now able to assist you and your clients in financing land and all types of commercial and income properties, including non-bankable deals. With good credit, rates start as low as 8.5% on loans from $250,001 to $1,000,000. For loans from $50,000 to $250,000, rates start at 12.75%.

 Because Seller 2nds are allowed, combined loan to value ratios up to 95% are possible! We also make loans on mixed use properties and fund rehabs.
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